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Commenting on the key features
of Commodity XL that set it apart
from other industry competitors,
Michael Schwartz, chief marketing
officer of TPT says ‘there are three
key differentiators; first of all, it is
a true real-time, multi-market
platform designed to be
commodity agnostic from its very
inception. As a result, new
commodity classes can be easily
designed and modeled.’
‘Commodity XL also offers
comprehensive enterprise risk
management. With our acquisition
of both INSSINC (regulatory risk)
and ROME (counter-party credit
risk), the risk platform now
integrates the four key areas
identified by the Committee of
Chief Risk Officers which include
market, operational, regulatory
and credit risk.’ TPT had acquired
INSSINC, provider of treasury
management and regulatory
compliance solutions in June
2008, followed by the acquisition
of ROME Corporation, a credit risk
solutions provider for energy and
commodity trading, in July 2008.
‘Both ROME and INSSINC are
leaders in their respective areas,
while ROME had more than 20
enterprises using its credit
solution, INSSINC had more than

40 organisations using its
hedge/fair value accounting
system,’ he informs. He defines
Business Intelligence area as the
final key differentiator of TPT’s
Commodity XL solution. ‘Although
the transaction layer of the
solution will always be important,
we believe that the decision-
making layer is where future value
will be seen. Thanks to its
Management Dashboard, that
mines vast amounts of trading,
risk and supply chain data,
Commodity XL can deliver
pinpoint analysis that supports
superior, proactive, executive
decision-making,’ adds Schwartz.

The product launched in
December 2008 offers exposure
management, collateral
management, counter-party
management, credit analytics,
credit scoring and reporting into a
single transparent framework
management. The solution comes
as a response to the growing need
of credit risk management
resulting from the counter-party
defaults that have increased
drastically as a repercussion of
economic crisis that is felt

worldwide. ‘Over the last year, we
have seen extreme market
volatility, tight credit markets and
increasing regulatory oversight
and without a sophisticated risk
platform, companies put revenue,
earnings and reputation at risk.
The benefit of Commodity XL
is that it integrates market, 
operational, credit and regulatory 
risk on a real-time platform,’ says 
Schwartz. Other benefits of the 
product include greater efficiencies 
generated by straight-through 
processing (STP) and the 
elimination of many time-
consuming, error-prone manual
processes present at each stage 
of trading workflow. ‘These
efficiencies are obviously
incredibly attractive in the current
economic climate. Greater
automation also gives our clients
confidence that they will be able
to meet the auditability
requirements of various market
regulators worldwide since their
data is accurate, timely and
visible. The business intelligence
analysis tools in Commodity XL
translate data into management
information that improves
executive decision-making.
Organisations using Commodity
XL have a competitive advantage
in decision-making speed and
effectiveness,’ he observes.

Historically, Commodity XL has
been the product of choice for
energy and commodity trading
firms and the major clientele of
TPT includes the world’s most 
successful energy companies and 
global commodity houses. TPT’s 
Commodity XL service enables 
the companies to manage the 
physical and financial buying, 
selling, logistics, scheduling, 
accounting and risk management 
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Triple Point Technology (TPT), 
one of the leading software 
solutions companies specialising 
in multi-market commodity 
and enterprise risk management 
recently launched its Commodity 
XL for Credit Risk™. The latest 
version is developed as an 
end-to-end solution for collateral 
optimisation that delivers 
improved cash flow reporting 
and liquidity savings for trading 
commodities with better risk 
management capability. 



of multiple commodities including
power, oil, gas, coal, metals,
agricultural products, freight and
biofuels. ‘However, over the last
18 months or so, consumer
product companies, and other
mainstream businesses such as
discrete manufacturers, retailers,
transportation companies and
wholesalers have seen
commodities become a far more
volatile part of their cost
structure. These companies, for
whom raw materials or energy
consumption has always formed a
significant proportion of input
costs, are beginning to recognise
that systems like Commodity XL
can help manage coverage and
preserve profit margins in the face
of today’s unprecedented
pressures,’ says Schwartz.

‘The timeline can vary from 3
months to more than a year
depending on the project
complexity,’ responds Schwartz to
the question on the estimated
timeline for deploying Commodity
XL solution. For organisations
looking for a fast and reliable
implementation, TPT develops a
full-service program, known as
Quick Start, which enables the
rapid deployment and utilisation
of Commodity XL’s trading and
front-office features, including
trade and contract entry, market
data and curve management,
physical and financial position
reporting, profit/loss calculation
and portfolio risk management.
‘By using Quick Start, clients can
get up and running on the
software in as little as 12 weeks.
It has proved to be a very
attractive proposition for many of
our clients who recognise that
implementing Commodity XL
doesn’t have to be a long, drawn
out process. One of the things
that TPT is most proud of is our
track record of on-time and on-

budget implementations,’ he
adds.

Founded in 1993 and
headquartered at Westport,
Connecticut TPT serves clients in
Asia, Africa, Australia, Europe,
North and South America. In
financial stream, TPT’s clients
include ABN AMRO, ARCIM
Advisors LLC, Bank of Nova Scotia,
Bear Stearns, Fortis Bank,
Macquarie Bank and Morgan
Stanley. In India, major banks like
Centurion Bank of Punjab (now
HDFC Bank), ICICI Bank, Kotak
Mahindra Bank, State Bank of
India (SBI), UTI Bank, HDFC Bank
and Canara Bank use TPT’s
software solutions. What are the
major solutions that the Indian
banks have opted for? ‘Primarily
these banks have been using
Commodity XL for Precious Metals
to manage both the
treasury/wholesale and retail of
precious metals on a single
platform,’ responds Schwartz. ‘On
the wholesale side of the
business, Commodity XL for
Precious Metals caters to the
bullion business and presents an
integrated approach to physicals,
forwards and loans. It monitors
client exposure and margins in
real-time and supports a robust
risk management and regulatory
compliance programme. And on
the retail side of the business,
Commodity XL automates bank
operations from central
consignment to point-of-sale. It
has sophisticated inventory
management and tracks sales and
sales performance,’ he elaborates.

TPT’s acquisition of Chennai
based CoralGrid (P) Ltd, a precious
metals software solutions provider
in 2007, helped the vendor to
become a major provider of multi-
commodity solutions for financial
institutions. ABN AMRO Bank,

Bank of Nova Scotia, HDFC Bank,
ICICI Bank, Kotak Mahindra Bank,
Reliance, UTI Bank Limited and SBI
were major customers added to
TPT’s client list post CoralGrid’s
acquisition.

Commenting on the major
geographies that TPT is focussed
on Schwartz says, ‘We have seen
tremendous growth in Europe in
the last 12 months and we
anticipate continued growth in
North America. We also see Latin
America as a major growth area
largely because of its strong
agricultural base and the growing
trade in agricultural commodities. 

For similar reasons, we expect to
see growth in Asia as a whole,
most notably in places like
Malaysia and Singapore where the
biofuels market is very strong,’
says Schwartz. ‘However, we
recognise that India does
represent a tremendous
opportunity for us. It may be a
nascent market but there is huge
power requirement and as the
state-controlled entities move
towards a more market-focused
modus operandi, we expect to see
a significant expansion of trading
activity and with it the need to
manage trading and enterprise
risk,’ he adds.

TPT has worldwide support
centres located at Houston, Texas;
Westport, Connecticut;
Parsippany, New Jersey; London,
UK; Pune, India; Chennai, India;
Sao Paulo, Brazil; Vienna, Austria
and Singapore. In India, both the
Pune and Chennai offices are
involved in substantial marketing
and business development
functions. The Chennai office is
more focused on the precious
metals business, while Pune
covers the broader Commodity XL
product range.
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